
“If you haven’t read the original, you must read this. You just must!  
No other book on fundraising comes close to Ken Burnett’s latest.” 
— Giles Pegram, CBE

Third Edition
Original text extensively updated 
with 15 new special features.

Relationship
Fundraising

Ken Burnett’s reworking of his 
timeless classic is finally available 
to a new generation of fundraisers 
who recognize the power of 
relationships in a donor-based 
approach to the business of 
raising money.

In this new edition you’ll learn:

• The concept of the support 
experience

• The way in which donors 
should choose what they 
receive

• The importance of investing in 
fundraising

• The significant emotional 
benefits of giving

Get your copy today!  
https://tinyurl.com/RF3-IWITOT
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A donor-based approach to the business of raising money


